Your Name, pe, cem, ccp
123 N Central Ave
Seattle, WA 98103-5024

(206) 555-1212 Cell (206) 555-1212 H __________________________________________________________________________________________

SUMMARY

Over twenty years experience in technical sales, engineering, project management, construction management and quantitative analyses of commercial and industrial projects in electrical distribution, manufacturing, short/long range planning, and marginal cost analysis. Expertise in defining problems and analyzing statistical results. Highly dedicated individual with well-developed communication and organization skills. Strengths include leadership, attention to details, problem solving, organization, planning, and interpersonal skills. 

Seattle City Light

  


 
  
                          2/03-Current

Senior Energy Management Analyst - Seattle, WA




                        

Facilitated the participation of building owners and developers in City Light’s Energy Conservation Programs and act as a liaison with the contracting community. Conducted audits of complex commercial and industrial facilities to identify energy conservation measures and their associated savings potential and determined clients’ eligibility to participate in those programs. 

· Produced 13 new contracts and one Facility Assessment within an 11-month period, which will produce over 2.1 million kWh in savings, exceeding management’s expectations.




· Successful project management during all contract phases, exceeding management’s expectations.

· Successfully established many strong “partnering” working relationships with vendors, designers, engineers and customers by encouraging a concurrent engineering approach to opportunities. 

· Consistently maintains a very large number of projects in a diverse portfolio. (currently over 40)


· Successful customer and trade ally communication exceeds department’s norms and requirements.

· Contributes consistently to the department’s success.

· Shares technical support, information and knowledge to both staff and support from previous experiences

· Participates actively and effectively in section/staff meetings, raising issues and new ideas to management.

Washington Energy Services





                 8/02-2/03

Outside HVAC Sales Engineer - Seattle, WA




                        

Residential Sales of Bryant, Carrier, Lennox and Honeywell equipment including furnaces, air conditioning, heat pumps fireplaces, inserts, water heaters and duct cleaning.

· Successful sales closure rate exceeding required goals every month to date.

· Incorporate energy savings analysis providing value added to successfully sell.

Johnson Controls, Inc.






 
   7/97 - 2/02

Lead Project Development  Engineer (ESPC) - Seattle, WA

7/01-2/02
Promoted operational and capital savings, increasing current business volume and secured margin dollars. Identified new project opportunities and promoted service products.

· Investigated, analyzed, designed energy conservation and demand limiting projects for large Federal Jobs in the Pacific Northwest.

· Prepared detailed operational and financial analyses and served as the technical expert and occasional project manager during the overall performance contracting sales process.

· Mentored  and provided technical support to energy engineers throughout the Pacific Northwest.

Senior Performance Contracting Energy Engineer - Miami, FL



  

7/97-7/01

Performed technical analysis and design of performance contract projects for energy savings, code compliance, life cycle cost analysis, maintenance costs and long term performance monitoring. Duties included: researching facility mechanical, electrical, water, gas, and trash management systems, consulting with the facility staff, engineers, and maintenance staff, surveying buildings, projection of energy; and operational savings, construction phase shop drawing design, review, tracking, and control of long term results.

· Mentored and provided technical support to energy engineers throughout Florida and the Country.

· Developed several multi-million dollar projects from conception to construction.

· Provided technical support to the Sales and Operation teams, particular in the areas related to energy, operational savings and design concepts.

York International Corporation - Miami, FL




   1/96 – 7/97

Service and Sales Engineer
Sold YORK chiller products, repair jobs, and maintenance contracts. Developed and maintained good customer relations. Made formal and informal YORK product and service presentations to customers and prospects.

· Exceeded First Years Goal with 127% of Sales Quota (Achieved Medallion Service Award)

Florida Power and Light Company - Miami, FL



   12/81- 12/95

Alternative Energy Technical Specialist

5/91-12/95





 
   

Provided necessary technical support to ensure FPL remained the preferred provider of service to its major accounts. Performed detailed inside-the-fence cogeneration feasibility studies, including gas turbine, steam turbine and reciprocating engine analysis.

· Assessed technical and financial viability of over 30 NUG project proposals.

· Developed an economic model of steam turbine cogeneration under variable loads.

· Created a model for linking Benchmarking and Business Simplification activities into a Time-based Competitive Intelligence Database.

· Coordinated a $200K Technology Applications Center.

Product Development/Support Analyst

9/90-5/91







  

Analyzed and evaluated the cost effectiveness and developmental feasibility of new utility energy conservation/sales programs. Provided corporate field support and assistance for existing programs.

· Projects included Residential Thermal Energy Storage, Electric Resistance Heating Displacement, Stored Water Heating and Home Energy Loss Prevention.

· Developed Applied Quality Function Deployment (QFD) Techniques.

· Utilized "Simultaneous" Engineering applications.

Customer Service & Sales Consultant (Account Management)


12/89-9/90



  

Maintained 16 major commercial, industrial and municipal accounts, representing over $15M in annual revenues. Responsibilities included negotiation of power sales, construction scheduling, engineering coordination, billing, sales of energy programs and technical support.

· Utilized an account management system to ensure customer satisfaction through regular contact and prompt response to customer needs.

· Achieved top sales performance for outdoor lighting program.

· Developed prime corporate example for retention of cost effective base revenues.
· Southern Divisions Instructor for Account Development Strategy Course.

· Coordinated Hialeah District Industrial Heat Pump Program.

· Acted as Lead Consultant, Managing 11 customer service & sales consultants during 1990.

Commercial/Industrial Energy Management Analyst







07/86 – 12/89

Commercial Heating, Ventilation  & Air Conditioning Engineering Conservation Analyst. 

· Provided on-site personalized energy conservation assistance to commercial customers. Calculated energy losses and savings due to heat gains and losses.

General Engineering Cooperative Education Student 





 07/78 –0 9/79

CERTIFICATIONS & LICENSES

Professional Mechanical Engineering License

Professional Engineer, Washington State, 4/04

The Association of Energy Engineers:

Certified Energy Manager (CEM), 3/93

Certified Cogeneration Professional (CCP), 12/93 (Board Member)

World Energy Engineering Congress Advisory Board Member
EDUCATION

MS, Industrial Engineering Degree Florida International University - Miami, Florida

BS, Industrial & Systems Engineering, University of Florida - Gainesville, Florida

P.E, Professional Mechanical Engineer License – State Of Washington 

Currently pursuing a P.E. in Electrical Engineering 

OTHER

PC Skills: Market Manager, Excel, Lotus 123, PowerPoint, Freelance, Word, and WordPerfect.

Steering and Advisory Board and Officer Member, Association of Energy Engineers.

Speaker and Host, Cogeneration Sessions, North America, Association of Energy Engineers.

PUBLICATIONS

"The age of the Certified Cogeneration Professional,"  AEE Energy Insight," Fall 1995,  Atlanta  Georgia







"An Added Value Concept for Customer Minded Utilities,"  Ninth Annual Edison Electric Institute Marketing Achievement Awards, March 1990, Reston Virginia

"Going Beyond the Black Box “- Value Added Strategies For Evaluating Alternative Energy Projects ,"  AEE Energy Insight," Fall 2000,  Atlanta  Georgia

“ Cogeneration Revisited,” Johnson Controls White Paper, Various trade publications, October 2001

MOST RECENT PERFORMANCE CONTRACTING PROJECTS

· Fort Lewis Army Base - Tacoma, Washington ($7M)

· Phoenix-Talent School District – Medford, Oregon ($2.5M)

· City of Miami Beach ($6M)

· Palm Beach County ($2M)
· Dade County Schools ($4M)

· Broward Sheriff’s Office (3 Prisons - $2M)

· Brevard County Schools (40 Schools - $6M)

· Broward County Schools (3 Schools - $2M)

· Tucson, AZ - V.A. Hospital (40 Buildings - 750,000 sq-ft - $8M)

· Detroit, MI - Schools (4 Schools - $4M)

· Oklahoma City, OK Tinker Air Force Base, Steam Chiller/ Cogeneration Analysis ($7M)

· Titusville, FL – Merrit Island Mall Cogeneration/Thermal Storage Analysis ($ 4M)
MOST RECENT LARGE UTILITY ASSIGNED ACCOUNT PROJECTS

· Swedish Medical Hospitals – 4 Hospitals

· Sound Transit Light Rail Project – 10 Stations

· United Parcel Service - Distribution Warehouse facility 

· Department Of Homeland Security

· Waste Management – 4 Sites

· Puget Sound Blood Center

· Seneca Tower

· YWCA

